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Notes:. 1. Index: MSCI World Value TR Index.Source : Bloomberg M1WO000V 2. Index: MSCI World Growth TR Index. Source: Bloomberg M1WO000G

Value Investing
Last 10 years

MSCI Europe Value TR1 vs Growth TR2 Relative Price
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Notes:. 1. Index: MSCI World Value TR Index.Source : Bloomberg M1WO000V 2. Index: MSCI World Growth TR Index. Source: Bloomberg M1WO000G
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Value vs Growth
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What has happened?

What can change?

Momentum of Growth investing.

Spread of passive investing.

Last 10 years

Historically low interest rates.

Digitalisation of the economy during 2020.



Final Scenario
Relative
Return

Move to percentile 95% 37.1%

Move to percentile 50% 76.8%
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• We have only seen the first effects of the rotation. 

• The longer it takes, the more abrupt and lasting the rotation will be.

What happened?

Performance 
6 Nov. 2020 – 29 Sept. 2021

Relative
Return

MSCI Value TR2 29%
9%

MSCI Growth TR3 20%

Notes: 1.Research Affiliates  August 2020.  Reports of Value’s Death May Be Greatly Exaggerated. 2. Index: MSCI World Value TR Index. Source: Bloomberg 

MXWO000V 3. Index: MSCI World Growth TR Index. Source: Bloomberg MXWO000G

Value vs Growth
Situation

What could we expect?1



Value Investing
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Cycle Value1 Market2
Relative
Return Months

Jul. 73 - Mar. 78 143.8% 7.6% 127.2% 57

Dec. 80 - Aug. 88 414.7% 150.3% 264.4% 93

No. 90 - Aug. 95 248.4% 117.1% 131.3% 58

Mar. 00 - Feb. 07 190.6% 13.7% 176.9% 84

Dec. 08 - Jun. 14 250.3% 142.8% 107.5% 67

Feb. 16 - Jan. 17 40.2% 19.6% 20.6% 12

Average 213.2% 75.2% 138.0% 62

Notes: 1. Cheapest quintile by price - book value of approximately the 1,000 largest companies in the US market (equally weighted data). 

2. Data weighted by capitalization.

Favourable periods for Value Investing, last 50 years

Source: Sanford C. Bernstein & Co., Pzena analysis



Boring businesses 
that do not grow?
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Source: Cobas AM, Golar.

Businesses that do not grow?
Value buys growth, but not at any price

EE

GOLAR LNG

2016 2017 2018 2019 2023e 2024e2020

Potential Contracted
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Source: Cobas AM, KOS.

Businesses that do not grow?
Value buys growth, but not at any price

KOS
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Source: Dixons Carphone. Note *The sum of sales of electrical products in the UK, Nordic countries and Greece.

Businesses that do not grow?
Value buys growth, but not at any price

DIXONS CARPHONE

2011 2012 2013 2014 2015 2016 2017 2018 2019 2020 2021



Oil
Drilling for value
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Introductory comments
Demand back to pre-Covid levels, but supply still lower

Source: EIA, Rystad, Morgan Stanley Research estimates.
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Introductory comments
Therefore global oil inventories have kept decreasing

Source: IEA, EIA/DOE, PJK, IE, PAJ, Kpler, Morgan Stanley Research analysis.
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Demand dynamics
…and more O&G under the IEA Stated Policies Scenario

Source: IEA Net Zero 2050 roadmap.
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• Cars = 20 – 25% of global oil demand

• Fleet turns over slowly. EVs 10% total

• Total car fleet is still growing

• Use of oil for non-car purposes has 
increased. Diesel resilient and LPG/ 
ethane growing.

Demand dynamics
With 64% of new cars now electric, why is Norway still using so much Oil?

Source: Morgan Stanley, IEA.
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Supply dynamics
Decline rates are inevitable without sufficient capex

Source: Bernstein.
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Supply dynamics
Lack of capital expenditure

Source: Bloomberg, Morgan Stanley. Note: Oil prices and consensus capex for 112 largest listed oil companies. Consensus capex reflects next 12 months.
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• How will the 2mn bbls/day decline rate and 1mn bbls/day
demand growth be compensated?

• Will the necessary capex return? When?

• What oil price is needed to incentivize growth?

• Who will finance the growth of this ESG unfriendly business?

• Will marginal producers like Shale players remain disciplined?

Supply dynamics
Some uncomfortable questions arise…
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Lifetime opportunity?
MSCI World Index vs Oil market value disconnection 

Source: Bernstein.
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Lifetime opportunity?
European Majors trading at the cheapest P/CF in 35 years

Source: Bernstein.



Cobas AM O&G businesses
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Source: Cobas AM estimates based on a proforma of our participation in Kosmos, IPCO, Cairn, Enquest, BW Energy, Panoro. .

We have found a high value opportunity

10 % 
CAGR
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Portfolio weight: 10.6%

2P Reserves: ~1,400Mn boe

Market cap: ~$5,100Mn

Price/boe: $3.6

Value: ~$10.000Mn

Value/boe: $7.1

Avg. P/E: 3x

Data

Cobas AM O&G businesses
We have found a high value opportunity

Source: Cobas AM estimates based on a proforma of our participation in Kosmos, IPCO, Cairn, Enquest, BW Energy, Panoro. .
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Conclusions

4. Own assets, don’t be a creditor. 

1. Value doing for good.
2. Value can be growth.
3. Oil producers classic value opportunities.





ANY QUESTION?

Photo: Evan Dennis, Unsplash



Disclaimer

This document is of a commercial nature and is provided for
informational purposes only, and can in no way be considered as a
contractual element, a recommendation, personalized advice or
an offer. Nor can it be considered as a replacement for key
investor information documents (KIIDs) or any other mandatory
legal information which must be consulted before any investment
decision is made. In the case of any discrepancy, legal information
prevails.

All this legal information will be made available to you at the
manager's headquarters and via the website: www.cobasam.com.
References to Cobas Asset Management, S.G.I.I.C., S.A. cannot be
understood as generating any type of legal obligation for said
entity.

This document includes or may contain estimates or forecasts
concerning the development of the company in the future and
financial results, which come from the expectations of Cobas

Asset Management, SGIIC, SA and are exposed to factors, risks
and circumstances that could affect the financial results implying
a difference with the estimates and projections. Cobas Asset
Management, SGIIC, SA has no obligation to publicly update or
communicate the update of the content of this document if the
facts are not exactly as they are collected here or if there are
changes in the information it contains.

We also remind you that past performance does not guarantee
future performance.

The transmission of this document does not imply the transfer of
any intellectual or industrial property rights over its content or
any of its integral elements, and its reproduction, transformation,
distribution, public communication, making available, extraction,
reuse, transmission are expressly prohibited as well as its use of
any kind, by any means or procedure whatsoever, except in cases
where this is legally authorized.



José Abascal, 45. Third Floor
28003 Madrid (Spain)

+34 91 755 68 00

info@cobasam.com
www.cobasam.com

It’s part of Santa Comba Gestión SL, a family holding project that promotes people’s freedom based on knowledge.
For further information please visit Santa Comba Group’ website: www.santacombagestion.com


